
Jaltech’s Alternatives Investment Survey Report 

JALTECH’S 
ALTERNATIVES 
INVESTMENT 
SURVEY REPORT 



Jaltech’s Alternatives Investment Survey Report 

Executive summary
Jaltech conducted a comprehensive survey to explore 
the South African alternative investment market, with 
data collected from over 1300 participants. The survey 
aimed to gain insights into the mindsets, trends,  
approaches, and behaviours of individual investors 
and financial advisors towards alternative investments.

The findings of the survey revealed that alternative 
investments are highly favoured by both individual 
investors and financial advisors in South Africa. This 
popularity is driven by various factors, including the 
need for diversification, the potential for higher  
returns, and the opportunity to invest in financial  
assets that are not correlated with traditional markets.

The results of the survey highlighted that among the 
different types of alternative investments, structured 
products, hedge funds, and cryptocurrencies have 
historically been the most popular choices for  
individual investors. However, looking towards the 
future, alternative investments such as renewable 
energy, technology/AI, and cryptocurrency are  
emerging as the asset classes that individual investors 
and financial advisors are most interested in. These 
asset classes are seen as having significant growth 
potential and are generating considerable attention in 
the South African investment landscape.

To ensure the continued growth of alternative  
investments in the South African market, certain  
challenges need to be addressed. One of the  
significant obstacles faced by individual investors is 
the lack of access to information about the available 
alternative investment options in the market. Many 
individual investors feel that they lack the necessary 
knowledge and resources to make informed  
investment decisions in this asset class.

Similarly, financial advisors who do not currently offer 
alternative investments to their clients cited the lack of 
necessary licenses from the Financial Sector Conduct 
Authority (FSCA) as the main reason for not including 
these options in their offerings. This regulatory  
requirement poses a barrier for financial advisors 
who are interested in providing alternative investment 
options to their clients.

Despite these challenges, the survey findings indicate 
that there is significant interest and participation in  
alternative investments among both individual  
investors and financial advisors in South Africa. The 
majority of respondents expressed their intent to 
increase their allocation to alternative investments 
over the next 12-24 months, demonstrating a positive 
outlook towards this asset class.

Financial advisors are also actively considering  
alternative investments for their clients, with 78% of 
them planning to increase their clients’ exposure to 
alternative investments in the future. This reflects a 
growing recognition among financial advisors of the 
potential benefits of diversifying portfolios with  
alternative investments.

In summary, while there are challenges to be  
addressed, the survey findings suggest that alternative 
investments are gaining traction in the South African 
market, with individual investors and financial advisors 
showing increasing interest and participation in this 
asset class. Addressing the barriers to information  
access and regulatory requirements can further  
promote the growth of alternative investments in 
South Africa.

Key takeaways from over 1300 participants 

64%  

of individual investors 
invest in alternative investments

65%  

of financial advisors offer  
alternative investments to their 

clients  

79%  

of individual investors plan to  
increase their allocation to  

alternative investments 

78%  

of financial advisors plan to increase 
their clients’ percentage weighting to 

alternative investments   
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Join thousands of fellow 
business leaders who trust us to 

deliver the news that matters.

Get context. Know more.
Subscribe to BizNews today.

Comprehensive coverage including economic analysis 
and exclusive interviews with top business leaders.

Stay ahead
of the curve

Jaltech, an alternative investments specialist,  
undertook the survey, and it was promoted through  
various media partners. The research comprised an 
online survey and was completed by over 1300  
respondents. None of the respondents were  
remunerated for their participation, however, they 
were all entered into a draw to win a retail voucher. 

The survey targeted two groups of respondents:  
individual investors and financial advisors. Each cohort 
offers a different perspective on the market, and their 
answers helped illuminate their position and approach 
to alternative investments. 

Methodology



Percentage of individual
investors investing in 

alternative investments

Investing Not investing

64%

36%

Percentage of financial  
advisors offering  

alternative investments 
to their clients

65%

35%

Offering Not offering

Investor 
genders

81%

19%

Investor 
age group

39%37%

30-40 41-51

24%

52+Male Female

Participants

14%

86%

Individual
Investors

Financial
Advisors

More than 1300 respondents participated in the  
survey, of which over 1100 were individual investors 
and over 200 were financial advisors. 

The majority of individual investors were male (81%). 
From an age perspective, the largest individual  
investor group (39%) were between the ages of 30-40, 
followed by 52+ year olds making up 37% of the total 
responses. 

64% of individual investors surveyed are currently 
invested in alternative investments, while 65% of 
financial advisors offer alternative investments to their 
clients. 

Participant profile
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1.	Portfolio Allocation: Individual Investors & financial advisor clients

The data demonstrates that most investors (69% of those surveyed) allocate 1-10% of their portfolio to  
alternative investments, which aligns with the majority (59%) of financial advisors’ clients who have the same 
levels of exposure.

Less than 1% 1%-5% 6%-10% 11%-15% 16%+ 100%

Individual investors Financial advisors

Part 1 - Investors & financial advisors who invest/promote alternative investments

Jaltech’s Tax-Deductible Solar 
Investment allows investors, 

through Section 12B of the 
Income Tax Act, the ability to 

claim a 125% tax deduction 
on their investment

www.jaltech.co.za

ANNUAL INCOME DISTRIBUTION 
TO INVESTORS FOR 10 YEARS

JALTECH’S
TAX-DEDUCTIBLE

SOLAR INVESTMENT

Jaltech offers 
investors renewable energy 

exposure with the added benefit 
of claiming a 125% tax deduction.

INVESTORS CAN CLAIM A 
125% TAX DEDUCTION

CLICK HERE FOR MORE INFO

https://jaltech.co.za/portfolio_type/jaltechs-tax-deductible-solar-investment/?utm_source=AISR&utm_medium=PDF&utm_campaign=Alternative_Investment_Report_June_2023
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Portfolio allocation continued
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According to the data below, all three age groups of individual investors have comparable levels of exposure to 
alternative investments in their portfolio:

2.	Do you plan on increasing your exposure to alternative investments:

79% of individual investors who already invest in alternative investments plan to increase their allocation within 
the next 12-24 months.
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Survey results
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Portfolio allocation continued

Survey results

I’m looking to  
reduce my exposure

My exposure will 
stay the same

90%

10%

90% of these investors seem to have a “buy and hold” mindset rather than a desire to reduce their exposure. 

Note that this may be influenced by the lock-in periods typically associated with alternative investments,  
resulting in individual investors being unable to reduce or increase their exposure due to liquidity restrictions. 

Of the 21% of individual investors who will not be increasing their investments, the following reasons were  
provided:
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Portfolio allocation continued

3.	Which alternative investments are you/your clients invested in? 

(Respondents had the option of choosing multiple investments)

Section 12J

Hedge Funds

Cryptocurrency

Structured Products

Solar/Renewable

Private equity / Unlisted shares

Private Debt / Private credit

Technology / AI

Emerging Markets

Venture Capital

Impact / ESG

Individual investorsFinancial advisors

The results from the survey illustrate that  
cryptocurrency (27%) is the most popular  
alternative investment amongst individual investors, 
followed by private equity (12%) and solar/renewable 
energy (11%). Given that the investors have indicated 
below that their main reason for investing in  
alternative investments is the potential for higher 
returns, it’s no surprise that such a large portion of 
investors are investing in cryptocurrencies, given the 
considerable returns generated in this asset class over 
the past 8 years. However, due to the lack of  
cryptocurrency regulations in South Africa, financial 
advisors reported significantly lower exposure of their 
clients to this asset class. 

Financial advisors did not exhibit a clear preference, as 
five of the asset classes surveyed fell within a relatively 
narrow range of 10% to 17%. The top asset classes 
among financial advisors were structured products 
(17%), hedge funds (15%), emerging markets  
investments (12%), private equity (11%), and Section 
12J investments (11%).

A point to note is the lack of investment into Impact/
ESG from investors (0% allocation), while financial  
advisors do allocate client capital to this asset class.  

Survey results
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(Respondents had the option of choosing multiple investments)

4.	Which alternative investments would you consider over the next 24 months?

Hedge Funds

Cryptocurrency

Structured Products

Solar/Renewable

Private equity / Unlisted shares

Private Debt / Private credit

Technology / AI

Emerging Markets

Venture Capital

Impact / ESG

Based on the data, solar/renewable energy is the most 
sought-after alternative investment segment among 
individual investors for the next 24 months, with 23% 
expressing interest in this asset class. This demand is 
unsurprising given South Africa’s current energy crises. 
Technology/AI (14%) and Cryptocurrency (13%) are 
also expected to receive investments from individual 
investors in the near future.
 

Individual investors continue to show little interest 
in Impact/ESG investing, whereas financial advisors 
appear to be maintaining their focus on private equity 
(14%), hedge funds (13%), and structured products 
(13%), which align with their traditional investment 
strategies. However, in contrast to individual investors,  
financial advisors are increasingly intending to offer 
ESG/Impact-based investments to their clients, with 
the percentage rising from 4% to 8%.

Survey results

Individual investorsFinancial advisors
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5.	Why do you invest in/offer your clients alternative investments:

Uncorrelated to traditional investments

Higher returns

Diversification

Good risk vs Returns profile

As the above graph demonstrates, there is a  
disconnect between investors and financial advisors  
as to their reasons for investing in alternative  
investments. The leading reason for investors  
investing in alternative investments is the expectation 
that alternative investments will generate high returns. 
In contrast, 93% of financial advisors don’t consider 
the return profile of alternative investments as a  
persuasive factor. Rather, financial advisors regard 

diversification as the main reason for promoting  
alternative investments.

The contrast provides important insights into the  
decision-making factors of each group in that they 
show that financial advisors first look to understand 
the needs of a client’s portfolio as opposed to the  
potential for generating a high return for their clients.  

Survey results

Individual investorsFinancial advisors

Jaltech Launches 
South Africa’s 
first alternative 
investment 
platform
Gain exposure to alternative 
investments across multiple 
asset classes.

SIGN UP TODAY

https://jaltech.co.za/?utm_source=AISR&utm_medium=PDF&utm_campaign=Alternative_Investment_Report_June_2023
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6.	Maximum fixed-term investors would be comfortable with:

7.	Alternative investments return expectation:

Individual investors, as illustrated by earlier data are 
far more returns focused than financial advisors, with 
61% of individual investors targeting a specific return 
percentage as opposed to assessing investments on 
their risk vs return profile. 

On the other hand, 65% of financial advisors  
reported that they assess each investment on its risk 
vs return profile rather than being focused on a  
specific return range. This is once again in line with 
previous data showing that financial advisors do not 
consider the return profile as being the deciding factor 
in offering their clients alternative investments. 

10%+ per annum

15%+ per annum

20%+ per annum

25%+ per annum

Above prime (9%)  
per annum

N/A – I assess each
investment on its 

risk vs return 
profile

0 10% 20% 30% 40% 50% 60% 70% 80%

Survey results

Individual investorsFinancial advisors

9%

11%

21%

3%
33%

13%

10%

1 year

2 years

3 years

4 years

5 years

10 years or less

N/A - I won’t invest in  
investments with a 
lock in period

Most investors have a long-term view on alternative investments, with approximately half responding that they 
are comfortable with a lock-in period of 4+ years.
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8.	Investment jurisdiction:

Either South Africa or 
Offshore focused

Offshore focused South Africa focused

The majority of individual investors (78%) and financial 
advisors (83%) don’t have a preference as to  
whether the alternative investments are located locally 
or offshore.

Interestingly, individual investors and financial  
advisors differ over having complete offshore  

exposure, as 18% of individual investors favour this 
allocation while financial advisors would advocate for a 
more concentrated allocation to South Africa.  
Specifically, nearly all (93%) of the financial advisors 
are opposed to having 100% offshore exposure to 
alternative investments.

Survey results

Individual investorsFinancial advisors
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Part 2 - Investors & financial advisors who do not invest/promote alternative investments

Of the investors surveyed, 36% do not invest in  
alternative investments, and of the financial advisors 
surveyed, 35% do not offer alternative investments to 
their clients. This section of the report considers the 

contributing factors in these two cohorts as to the lack 
of interest in alternatives investments.

1.	I don’t invest in alternative investments because: 

55%

24%
I don’t have capacity 
for risk within my 
investment portfolio

I’m not sure where to 
access or obtain  
information on  
alternative investments

21%

I don’t have sufficient 
disposable income

Considering the responses of  
investors, it appears that 79% of  
individual investors may have 
invested in alternative investments 
had they had disposable income or 
access to information on alternative  
investments. 
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The below graph provides insight into why the different age groups of investors do not invest in alternative 
investments.

As already noted, a lack of access to information is the main inhibiter for these investors – this is consistent 
across all age groups. Unsurprisingly, the 52+ age group is more risk-averse than the younger age groups, while 
the 30–40-year-old cohort had higher responses of “not having sufficient disposable income”.
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Subscribe 
to our 

NEWSLETTER 

www.moneymarketing.co.za       @MMMagza             @MoneyMarketingSA   

First for the professional personal financial adviser

WHAT’S 
INSIDE YOUR 
APRIL ISSUE

30 April 2023

The recent collapse 
of Silicon Valley 
Bank (SBV) has 

left many retirement savers concerned about the safety of their savings. The bank’s collapse was due to a rapid increase in interest rates, which caused losses on its investments in US government bonds, explains Bianca Botes, Director at Citadel Global. As the tech sector took a negative turn, SBV customers began withdrawing their funds, which forced the bank to sell bonds at significant losses to meet cash demands. This caused depositors to become concerned and embark on a 48-hour withdrawal frenzy that ultimately led to the bank’s collapse.The collapse of SBV has raised concerns among savers about the safety of their cash savings and the fate of their workplace and individual retirement plans. Wealth managers are facing a crucial question amid all this unease: how can they alleviate their clients’ fears? Advisers can utilise this moment as an opportunity to proactively communicate with their clients and provide reassurance regarding the measures taken to protect their savings.
South Africa is not immune to banking crises, with notable bank failures in the past. The small bank crisis of 2002/3 began with a run on Saambou bank, then the seventh largest in the country, which caused seven other small banks to experience runs. The failure of these banks was due to liquidity pressures and a general loss of confidence.
Two days after the SBV collapse, regulators seized the assets of crypto-friendly Signature Bank in New York. The US government announced that they would guarantee all deposits placed with both SVB and Signature Bank to manage contagion risk. The banking 

BIAS IN INVESTMENT 
DECISIONS

There are three main 
biases that investors 
are susceptible to, 
especially during 

periods of uncertainty: 
superiority, 

confirmation and 
anchoring biases
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CoreShares by 10X 
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index-based investing 
in South Africa
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The role of wealth managers and advisers during bank failure

       @MMMagza             @MoneyMarketingSA   

For qualified investors only. Collective Investment Schemes in Securities (CIS) should be considered as medium to long-term investments. The value may go up as well as down and past performance is not necessarily a guide to future performance. CIS’s are traded at the ruling price and can engage in scrip 

lending and borrowing. A schedule of fees, charges and maximum commissions is available on request from the Manager. There is no guarantee in respect of capital or returns in a portfolio. A CIS may be closed to new investors in order for it to be managed more e­ciently in accordance with its mandate. 

Performance for the A1 Class has been calculated using net NAV to NAV numbers with income reinvested. The performance for each period shown reflects the return for investors who have been fully invested for that period. Individual investor performance may di�er as a result of initial fees, the actual 

investment date, the date of reinvestments and dividend withholding tax. Full performance calculations are available from the manager on request. Annualised performance is the average return per year over the period. Annualised since inception performance for the fund is 16.3% vs benchmark of 6.1%. 

1-Year performance: LAHF 26.3% vs BM 5.7% The Highest rolling 1-year return of 69.8% and lowest 1-year rolling return of -33.6%. Inception date: 01 January 2013. The investment performance is for illustrative purposes only. The investment performance is calculated by taking the actual initial fees 

and all ongoing fees into account for the amount shown and income is reinvested on the reinvestment date. Prescient Management Company (RF) (Pty) Ltd is registered and approved under the Collective Investment Schemes Control Act (No.45 of 2002). Laurium Capital (Pty) Ltd, Registration 

number: 2007/026029/07 is an authorised financial services provider (FSP34142) under the Financial Advisory and Intermediary Services Act (No. 37 of 2002). For any additional information such as fund prices, fees, brochures, minimum disclosure documents and application forms please go to 

www.lauriumcapital.com.

LAURIUM AGGRESSIVE LONG SHORT PRESCIENT QI HEDGE FUND 
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TIMOTHY RANGONGO
Editor: MoneyMarketing

sector ’s woes reverberated across all financial markets days later when Credit Suisse, one of Europe’s largest banks, tumbled by over 30% after disclosing “material weaknesses” in its financial reporting. Credit Suisse’s largest shareholder, Saudi National Bank, also announced that it would not provide further financial support.Botes cautions that the risk of Credit Suisse collapsing is of much greater concern than SVB as the bank is a global banking giant thoroughly integrated throughout the global financial market. Investors rushed to safe-haven assets to shelter themselves from further fallout. Swiss bank UBS is set to become one of the largest wealth managers in the world after its $3.3bn (about R60tr) takeover of Credit Suisse. However, whether the merger will be successful or not remains to be seen as culture clashes, different management styles, and bureaucratic tangles often accompany such large combinations.Wealth advisers have been watching the integration of the two financial powerhouses closely to see how it unfolds. If UBS manages to successfully sell the merger to advisers, both at the two banks and elsewhere, it could oversee $5tr in total assets, which is potentially more than its rival Morgan Stanley.Both Swiss authorities and UBS are working to finalise the acquisition as quickly as possible in an effort to retain the bank’s clients and employees. However, the process of integrating Credit Suisse into UBS may take several months due to the requirement for regulatory approval in numerous countries. For instance, Bloomberg reported that UBS has offered retention packages to wealth-management employees in Asia who currently work for Credit Suisse.

Continued on next page

BIANCA BOTES
Director at Citadel Global
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Management
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2.	I don’t offer alternative investments to my clients because:

I don’t have the  
necessary FSCA licence

I’m not sure where to access 
or obtain information on 
alternative investments

My client base doesn’t have 
capacity to risk within their 
portfolio

43%

23%

10%

24%

The company I work for 
hasn’t approved any

Looking at the financial advisor cohort, the hindrance to offering alternative investments appears that the  
financial advisors do not have the necessary FSCA license. Linked to this is the fact that a quarter of financial 
advisors in this cohort work for firms that have not approved alternative investments.

Survey results
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Part 3 - Affluent vs Very Affluent Investors 

Further analysis of the individual investors data 
reveals that 67% of the surveyed investors plan to 
allocate R50 000 – R100 000 to alternative investments 
over the next 12-24 months (“Affluent Investors”), and 
33% reported that they plan to allocate between R200 
000 –   

R1 500 000+ to alternatives over the next 12-24 
months (“Very Affluent Investors”).

This section of the report considers the behaviour,  
attitudes, and exposure of these two groups to  
alternative investments. 

1.	Split between Affluent and Very Affluent Investors:

2.	Portfolio Allocation: Affluent vs Very Affluent investors

67%

33%
Affluent Investors

Very Affluent Investors

1%-5% 6%-10% 11%-15% 16%+ 100%

Comparing portfolio exposure to alternative  
investments of the Affluent Investors vs Very Affluent  
Investors demonstrates that Very Affluent Investors 
tend to have a higher exposure to alternative  

investments in their portfolio, with 35% of Very  
Affluent Investors allocating between 11% to 16%+ to 
alternative investments.

Affluent Very Affluent
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3.	Which alternative investments are you invested in:

(Respondents had the option of choosing multiple investments)

Section 12J

Hedge Funds

Cryptocurrency

Structured Products

Solar/Renewable

Private equity / Unlisted shares

Private Debt / Private credit

Technology / AI

Emerging Markets

Venture Capital

Above is a comparison between the exposure of  
Affluent Investors vs Very Affluent Investors to the 
different types of alternative asset classes.

In considering the data it is clear that cryptocurrencies 
are less favoured by Very Affluent Investors than their 
counterparts. However, cryptocurrencies are the most 
popular alternative investment by some way for both 

cohorts when compared to the other asset  
classes. Very Affluent Investors have considerably 
higher exposure to Section 12J investments, private 
debt, venture capital and private equity investments, 
which is to be expected as these types of investments 
often carry a higher minimum investment and are less  
liquid, resulting in these investments being less  
accessible for investors with less capital to invest.  

Affluent Very Affluent

Survey results

The Jaltech 
Developed Markets 
Autocall
Linked to three global indices, namely the 
S&P 500, the Swiss Market Index and the 
Nikkei 225 pays a 15% annual coupon and 
offers 100% capital protection*

Terms and conditions apply

Pays a 15%  
annual  
coupon

Linked to 
three global 

indices

Offers 
100%  capital  

protection*CLICK HERE FOR MORE INFO

https://jaltech.co.za/portfolio_type/the-jaltech-developed-markets-autocall/?utm_source=AISR&utm_medium=PDF&utm_campaign=Alternative_Investment_Report_June_2023
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4.	Maximum fixed-term investors would be comfortable with:
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Affluent Very Affluent

The data shows that Very Affluent Investors appear to 
be more comfortable with longer-term investments 
than their counterparts. This is to be expected due to 

the Very Affluent Investors likely not having liquidity 
concerns. 

Survey results

Terms and conditions apply

The Jaltech 
S&P 500 
Autocall
The S&P 500 Autocall pays a 
7% annual coupon if the S&P 
500 is flat or positive*

Pays a 
7% annual 

coupon

Linked to 
the S&P 

500

Offers 
100% capital 

protectionCLICK HERE FOR MORE INFO

https://jaltech.co.za/portfolio_type/the-jaltech-sp-500-autocall/?utm_source=AISR&utm_medium=PDF&utm_campaign=Alternative_Investment_Report_June_2023
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Part 4 - Which media houses each cohort relies on for investment information 

1.	Investors’ most popular investment sources:

2.	Financial advisors most popular investment sources:

The Finance Ghost

To promote participation in the survey, the following media houses agreed to promote the survey, namely;  
Biznews, MoneyMarketing, FAnews, Moneyweb, and Ghostmail.
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Jaltech’s Alternatives Investment Survey Report 

Founded in 2010, Jaltech is a boutique  
fund manager within the alternative investment market, 
with over R1.6 billion under management across  
1300+ retail investors.

(+27) 11 880 0950

info@jaltech.co.za

Unit 19, 1 Melrose Blvd, Melrose Arch

www.jaltech.co.za

DISCLAIMER: The contents contained herein should not be construed as investment, tax, legal, accounting and/or other advice. For advice  
on these matters consult your preferred advisor. Jaltech Digital Asset Holdings (Pty) Ltd and Jaltech Digital Investments (Pty) Ltd (“the  
Companies”) are not authorised financial services providers and are not regulated by the Financial Sector Conduct Authority (“FSCA”). The 
Companies accepts no liability for the content herein, or for the consequences of any actions taken on the basis of the information provided, 
unless such information is subsequently authorised by a director of the Companies. Furthermore, cryptocurrency investments in South Africa 
are currently not regulated by the FSCA or any other regulatory body.

Jaltech’s 
Cryptocurrency 
Basket & 
Blockchain 
Technology 
Basket

JALTECH OFFERS  
INVESTORS A MANAGED  
CRYPTOCURRENCY BASKET AND 
OR �BLOCKCHAIN TECHNOLOGY  
RELATED CRYPTOCURRENCY  
INVESTMENT

CLICK HERE FOR MORE INFO

 

Solana (SOL)

Polkadot (DOT)

Avalanche (AVAX)

Cosmos (ATOM)

Ethereum (ETH)  

Polygon (Matic)

Optimism (OP)

Blockchain
basket

Cryptocurrency 
basket

Bitcoin (BTC) 
Ether (ETH) 

Polkadot (DOT)

Uniswap (UNI) 
Chainlink (LINK)
Avalanche (AVAX)

Polygon (MATRIC) 

Solana (SOL) 

Cosmos (ATOM)

https://jaltech.co.za/portfolio_type/jaltech-cryptocurrency/?utm_source=AISR&utm_medium=PDF&utm_campaign=Alternative_Investment_Report_June_2023

